Supply Side 


Partners in Interlace Progress 

T he nun in ! In': nt tevhni-l ■>','■ tor Kadi-son llnli'b In 
tcmational enjoys the partnership the chain has torgeJ 
with WUCom lntematum.il 

‘ Working with WiaCnm to jointly develop industry- 
leading capabilities has made Wi/Com a good technology 
partner," says Scott B Heint7.em.in. Radisson s vice presi¬ 
dent of worldwide reservation and information services. 

" We will work with Wi/Com to enable consumers to have 
acres* to Radisson * inventory via the World Wide Web.' 

Think of Wi/Com as a translator and interpreter Its soft¬ 
ware provide", the Interface that connects global distnbn- 
lion systems* or GDSs, and their fomuts into a single tor SJJSJSillilSr 
mat that can be processed by Radisson s reservation ZnTiu un 
system That became significantly easier when Radisson rtewoos , tunenma* 
and Wi/Com, in conjunction with Galileo International, 
developed the Type S interface to GDSs. 

' Before development of Type S, travel agents could only shop the database 
of the CDS and hotel companies could only dispLiv a limited amount ot prod¬ 
uct in the GITS database, so travel agent* cnukln t see the full array of products 
and services," HeinUeman says "With a Type S interface, the travel agent can 
bypass the database of a GITS and work directly on Radisson'* database—or 

' From a distribution standpoint Radisson has the desire lo be at the fore¬ 
front ot technology.' says Larry Franklin, Wi/Coms vice president and gen¬ 
eral manager Circle 3*9. • •• 





Source: https://www.industrydocuments.uc^f 1 KftTdttB§/r^rfj900(!)’S , ’ % ( 



























